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AHHOTAanMu. B cratee paccmaTpuBaeTcsi BIUSHUE OpEHAMPOBAHHBIX
peuieHnii B ¢guHaHCOBOM cdepe (0aHKOBCKMX KapT, MOOWJIBHBIX IPHIOKECHHM,
OOHYCHBIX TMpOrpaMM M CYBEHUPHOM TMpoAYKIMH) Ha 3PHEKTUBHOCTH
MApKETHHTOBOM JIESITEIbHOCTH OpPraHW3alnil. AHATU3UPYIOTCS MEXKIYHAPOIHBIE U
OTCUECTBCHHBIC MPAKTHKH, a TAKKE MPUBOAITCS KEHCHI YCIIEITHOTO MPUMCHCHHUS
OpeHIUPOBAHHBIX HHCTPYMEHTOB JIJIS1 TIOBBITIICHUS BOBJICUEHHOCTH, JOSITBHOCTH H
noBepus KIHeHTOB. [IpeanararoTcst mpakTUYeCKue PEKOMEHIAIMU 110 HHTETPalliu
OpeHINPOBAHHBIX PEIICHNN B MAPKETHHTOBBIC CTPATETUH (PMHAHCOBBIX KOMITAHHH.

KuroueBrblie ciioBa: OpeHIMPOBAHHBIE PEIICHUS, (DMHAHCOBBIA MApKETHUHT,
JOAIBHOCTD KIIMEHTOB, BOBICUEHHOCTh, MAPKETHHTOBAs CTPATETHA.

Annotatsiya. Magolada moliya sohasida (bank kartalari, mobil ilovalar,
bonus dasturlari va brendlangan mahsulotlar) brendlangan yechimlarning
tashkilotlarning marketing faoliyatiga ta’siri tahlil gilingan. Xalgaro va mahalliy
tajribalar, shuningdek, brendlangan vositalardan foydalanib mijozlarning jalb
qilinishi, sodiqligi va ishonchini oshirish bo‘yicha muvaffaqiyatli hollari keltiriladi.
Moliyaviy kompaniyalarning marketing strategiyasiga brendlangan yechimlarni
integratsiya qilish bo‘yicha amaliy tavsiyalar berildi.

Kalit so‘zlar: brendlangan yechimlar, moliyaviy marketing, mijoz sodiqligi,
jalb qilinishi, marketing strategiyasi.

Annotation. The article examines the impact of branded solutions in the
financial sector (bank cards, mobile applications, loyalty programs, and branded
merchandise) on the effectiveness of companies’ marketing activities. International
and domestic practices are analyzed, including successful cases of using branded
tools to increase engagement, customer loyalty, and trust. Practical
recommendations for integrating branded solutions into the marketing strategies of
financial companies are provided.

Keywords: branded solutions, financial marketing, customer loyalty,
engagement, marketing strategy.

BBenenue. B coBpeMeHHOM (DMHAHCOBOM MAapKETHUHTE OpEHIUPOBAHHBIC
pelIeHus] WUrparoT KIIYEBYI0 pOJib B TMOBBIIIEHUU Y3HABAEMOCTH KOMITAHWH,
bopMHpOBaHUU JIOBEpPHUSl KIMEHTOB M YKPEIUICHUH KOHKYPEHTOCIOCOOHOCTH.
[lepconanu3upoBanHble OaHKOBCKHE KapTbl, MOOWIbHBIE MPHIOKEHUS C
(bupmeHHbIM UHTEpdericoM, OOHYCHbIE MPOTPAaMMbl U CYBEHUPHASI MPOIYKIIHS
NO3BOJIAIOT JIOHECTH LIEHHOCTH OpeHJa M BOBJIEYb KJIMEHTOB B JOJITOCPOYHOE
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B3aMMOJICHCTBHE.

Leab uccnaenoBaHusi — aHaIU3 BIUSHUS OpEHAMPOBAHHBIX PEHICHUN Ha
3¢} (HEKTUBHOCT, MApPKETHHIOBOW JEATENILHOCTH (PUHAHCOBBIX OpraHU3aluil |
BBISIBJICHUE MTPAKTUYECKUX MEXAHU3MOB UX IIPUMEHEHHS.

AKTYaJIbHOCTH HCCJIeIOBAHUS 00ycoBIIeHa HEO0OXOIUMOCTBIO
UHTETpal OpEeHIMPOBAHHBIX MHCTPYMEHTOB B KOMILJIEKCHBIE MapKETUHIOBBIE
CTpaTernu OAHKOB U CTPAXOBBIX KOMIIAHUM JJi NOBBILIEHUS PE3YJIbTaTUBHOCTU U
(opMUPOBaHUS yCTONYMBBIX OTHOLIEHUH C KIIMEHTAMH.

N3ydyennocTs Tembl. bpeHaupoBaHHbIE pelieHUss B (PMHAHCOBOM CEKTOpE
paccMaTpuBalOTCd Kak MHCTPYMEHT MPOJBHKEHUS, (HOpPMHpOBaHMS IOBEpUS U
muddepennuannu Ha peiake (Kotler, Keller, Solomon). MexnynapoaHas nmpaktrka
MOKa3bIBACT, YTO MCIIOIb30BaHHE OPEHANPOBAHHBIX KapT, MOOMIBLHBIX TPUIIOKEHUIN
u OOHYCHBIX CEpPBHCOB CHOCOOCTBYET (OPMHUPOBAHUIO  HMOILMOHAIBHON
NPUBSA3aHHOCTH, POCTY TMOBTOPHBIX CAEJIOK M TIOBBIIIEHUIO BOBJICUYEHHOCTH
KJIUEeHTOB.[1],[2],[3]

B y30ekckoii HaydyHOM JHUTEpaType TaKXe BCTPEUAIOTCS HMCCIEIOBaHUA,
NOCBSILIEHHBIE BOMpOcaM LU(POBOr0 MapKeTWHra W OpeHIWHra B OaHKOBCKOM
cucteme. Tak, MaxmyznoBa B pabore 0 HU(POBBIX TEXHOJIOTHSIX B OAHKOBCKOM
CEKTOpEe OTMEUYaeT HEOOXOUMOCTh ITOMCKA JOMOIHUTEIbHBIX KAHAJIOB YEpKaHUS
KJIMEHTOB, BKJIFOYasl JIEMEHTHl HEMATEPUAJIbHOTO CTUMYJIHpoBaHusa. KapumoBa u
XypcaHoBa HCCIEAYIOT MEXKIYHAPOJIHBIM ONBIT yAANEHHOrO OaHKOBCKOI'O
oOCITyKMBaHUs, MOAYEPKUBAs BaXXHOCTh COYETAaHUS LHUQPPOBBIX CEPBHUCOB C
oaliH-UHCTPYMEHTAaMH, CpPeOud  KOTOPbIX  3HAYMMOE MECTO  3aHHUMAET
OpeHaupoBaHHas TPOAYKIHUA.[S] [6]

AnueB paccMaTpHUBaeT pa3BUTHE LU(PPOBOrO MapKeTWHra B Y30€KUCTaHE U
OTMEYAeT, YTO MCHOJb30BaHUE MOOWIBHBIX CEPBUCOB M OpEeHAMPOBAHHBIX
(bMHaHCOBBIX pELIEHUH YCUIMBAET KOHKYPEHTOCIOCOOHOCTh OaHKOBCKUX YCIYT. [4]

Takum 00pa3om, Kak MEKIyHApOIHbIE, TAK U OTEYECTBEHHBIE UCCIIEIOBAHUS
NOATBEPXKIAAIOT AKTyalbHOCTh HHTErpallii  OpEeHAMPOBAHHBIX PEIICHUH B
MapKETUHTOBBIE CTPATErny (PUHAHCOBBIX OPraHU3aALUM.

MetopoJsiorust. MeTo0JIOTHsl HMCCIIEOBAaHUS OCHOBaHa HAa COYETaHHUU
TEOPETHUUYECKOr0 aHAJIN3a, CPABHUTEILHOIO METO/1a U KEMC-CTAIN.

1. AHanu3 IuTepaTypbl U KEMCOB KOMIAaHWM, BHEAPUBIIUX OpEeHIUPOBAaHHBIE
pELICHNS] B MAPKETHUHT .

2. OueHka d3(PQPEKTUBHOCTH 1O KOJIMYECTBEHHBIM M  KaueCTBEHHBIM
NOKa3aTesIM: POCT YHCIA KIWEHTOB, BOBJIEYEHHOCTb, YPOBEHb JIOBEPUS U
JOSUTBHOCTH.

3. CpaBHeHUE TPAJAULIMOHHOTO MAPKETUHIAa U MApPKETHUHTA C UCIIOJIb30BaHUEM
OpeHIUPOBAHHBIX MHCTPYMEHTOB HAa OCHOBE BTOPUYHBIX JAHHBIX M OTKPBITHIX
CTATUCTUYECKUX UCTOYHUKOB.

PesyabTatel. B xome wuccienoBaHusi  OblUla  MpoaHaIW3UpOBaHa
3G (HEKTUBHOCTh HCIONB30BAHUS OpPEHIUPOBAHHBIX PEIICHUH B MapKETHHIOBOM
CTpaTeruu KOMIaHUW  (QuUHAHCOBOro cektopa (0aHKOB, CTPaxoOBBIX H
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WHBECTUIIMOHHBIX Opranu3aiuii). Pe3ynbraTel npencraBineHs! B Tabmumnax 1 u 2.

Taoauna 1.
Biansinue OpeHAMPOBAHHBIX PellIeHUI HA KJII0YeBbIe MOKA3aTeJ N KJIMEHTCKOI
akrtuHocTH*®
Poct YBeanuenue
Tun OpeHIUPOBAHHOTO
Komnanus NPoAaXK | JIOSIILHOCTH Ipumeuyanus
peLieHust o o
(%) (%)
JlumuTtHpoBaHHas
bankoBckue KapThl ¢ cepis IS
[Tpumep 1 VHIUBUyaIbHBIM 14 12 puA N
z MOJIOIEXKHOU
JU3aliHOM
ayJIMTOpUHU
[Topapounsbie Ucnonp3yrotcs npu
[Tpumep 2 cepTudukaTsl U 9 15 IIPOMO-aKIHUAX C
OOHYCHBIE KYTIOHBI napTHépamMu
bpennupoBanHbIe Huterpanus ¢
[Ipumep 3 | MOOMIIBHBIC TPUIIOKESHUS 11 13 porpamMmaMu
Y BUJDKETHI JIOSTIBHOCTH
CyBeHupHas NpoayKIHs becrinarnoe
[Tpumep 4 (e’KeIHEeBHUKH, PYUKH, 7 8 pacIpoCTpaHEeHHE
JICJIOBBIE aKceccyaphbl) Cpelu BKIAIUYUKOB
IIpumevyanusi:

1. JlumutupoBanHasi cepus OAHKOBCKMX KapT TMOBBIIIAET TMPECTUXK U
LIEHHOCTBD MPOIYKTA.
2. ITapTHEpPCKHME TPOMO-aKIIU CTUMYJIUPYIOT MEPEKPECTHBIE MPOIANKU.

3. MoOuibHBIE TPHUIOKEHHUS TOBBIIAIOT YI00CTBO B3aMMOJCUCTBUS U
4acTOTY UCIOJIb30BAHUS YCIYT.
4. CyBenupHasi npoaykuusi (HOpMHUpPYET acCOIMaIlMU C HaJIEKHOCTBIO U

3a00TOM O KJIMEHTAaX.

AHanu3 JaHHBIX TIOKa3bIBA€T, YTO HCIOJb30BaHWE OpEHAMPOBAHHBIX
pelIeHnl crnocoOCTBYET POCTy MpoAaX (PUHAHCOBBIX MPOAYKTOB M IMOBBIIICHHUIO
JOsUTbHOCTU  KiHMeHTOB. Haunbonbmmii 3¢g¢dexkT HabmomaeTcs Npu MHTErpaluuu
OOHYCHBIX CEpPBHCOB M pa3paboTKe UHU(PPOBBIX PEMIEHUH € 3IEeMEHTaMU
nepcoHanu3anuu (Tadnuma 2).

IHpumeuanus:

1. BOBIEUEHHOCTh OLICHMBAETCS II0 AKTUBHOCTM HCIOJIb30BaHUS Kapr,
NPWIOKEHUN U IPOrPaMM JIOSUIBHOCTH.

2. YpOBEHB JIOSUIBHOCTH OTPaKaeT MOBTOPHBIE BKJIAbI, CTPAXOBbIE MTPOIJIEHUS
Y UCIIOJIb30BAaHUE KPEAUTHBIX JINHUM.

3. Poct mpomaxk paccumTaH Kak CpeIHUN TPUPOCT KIMEHTCKOW 0a3bl
OTeparvu.

4. Y3HaBaeMOCTh OpeHJla YUYUTHIBACT YNOMHHAHUS B MEJMa, COLUAIBHBIX
ceTsiX U HU(PpoBbIX MmIaThopmax.

48 ABTopckas paspaboTka
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Tadauua 2.
CpaBHeHHe TPAAMIMOHHOI0 MAPKETHHIAa M MAPKETHHIA €
OpeHIMPOBAHHLIMM pPellleHUsIMH B PHUHAHCOBOI cdepe”’

Tpanguuuonnsiii | bpenaupoBaHHLIE
IToxka3aTean P P P BriBog
MapKEeTHUHT peleHust
.. [TepconanusupoBaHHbIC
Bosneuénnoctn
Cpenusis Bricokas pelIeHUsl CTUMYJIHPYIOT
KJINEHTOB
WHTEPEC
IToBbi1aercs nosepue u
YpoBeHb VYMepeHHBIN Brrmie cpennero (hopmupyercs SMOIMOHAIbHAS
JIOSITBHOCTH P peld PMHPY 1
MIPUBSI3aHHOCTh
BpenaupoBaHHbIe TPOAYKTHI
Poct mponax 4-8% 9-15% YCUWJIMBAIOT TIOBTOPHOE
HCIIOJIb30BAHUE YCIYT
Y3HaBaeMOCTh VYceunupaercs BU3yalbHOE U
Cpenusis Bricokas
OpeHa (G poBOE NPUCYTCTBHE

CpaBHHTENBHBIN aHaIU3 TIOKa3all, 4YTO OpPCHIWPOBAHHBIC PEIICHUS B
dbunaHcoBoO#l cdepe obOecrneunBaroT 00Jie€ BBICOKUN YpOBEHH BOBJICYEHHOCTH M
JIOBEPHUSI IO CPABHEHHUIO C TPAAUITMOHHBIMU PEKJIAMHBIMU METOJIAMHU.

Oo0cyxnaenune.  IlomydyeHHble  pe3ynbTaTbl  MOATBEPXKIAIOT,  YTO
OpeHIupOBaHHbBIC pEIICHUSI B 0AHKOBCKOM M CTPaXOBOM MAPKETHHIE BHICTYIAIOT HE
TOJIBKO DJIEMEHTOM BHU3YaJbHOM HICHTU(PHUKAIUK, HO U BXKHBIM HHCTPYMEHTOM
dbopMHUpOBaHUS JOJTOCPOYHBIX OTHOIICHUNW C KiIueHTaMu. PocT mponax
MOBBIIMICHUE  JIOSJIBHOCTH  OOBSICHAIOTCS  OMOIMOHAIBHOW  MPHUBS3aHHOCTHIO
KIIMEHTOB K OpeHay, YIydIIeHHEM MU(POBOTO OIBITA U CO3AAHUEM ITO3UTHBHBIX
aCCOIMaINU ¢ HaJIEKHOCTHIO KOMITAHUH.

Ocob6enno 3amereH 3¢G(EKT Mpu HCMOJIB30BaHUU MEPCOHATU3UPOBAHHBIX
KapT, MOOWJIbHBIX MPUJIOKCHUH W OOHYCHBIX MpOTrpaMM. Takue MHCTPYMEHTHI HE
TOJIBKO CTUMYJIHUPYIOT WHTEPEC, HO M CO3MAI0T OIIYIICHUE WHINBUAYATHLHOTO
NOJIX0/1a.

3akJ/il0ueHue U NPpaKTHYeCKHe PeKOMeHIAIuN

[Ipumenenue OpeHIUPOBAHHBIX peIIeHUH B  (UHAHCOBOM  CEKTOPE
CIIOCOOCTBYET:

o TIOBBIIIIEHUIO BOBJIICYEHHOCTH U JIOSUTBHOCTH KIIUEHTOB;

e POCTY MPOIaK OAHKOBCKUX, CTPAXOBBIX M MHBECTUIIMOHHBIX MPOIYKTOB;

¢ YKPEIUICHUIO IOBEPHS U AIMOIIMOHATILHON MPUBSI3aHHOCTH K OPEHTY .

IIpakTHyeckue peKOMeHIAIUM:

1. PazpabarbiBaTh OpeHAUpPOBAaHHBIE MPOAYKTHI (KapThl, MPUIOKEHUS,
OOHYCHBIE CEPBHCHI) C YUETOM MOTPEOHOCTEHN 11€JIEBBIX CETMEHTOB.

2. UnTerpupoBaTh OpCHIUPOBAHHBIC PEIICHHUS B MAPKETUHTOBBIC KaMITAHHH
1 1IU(POBBIC KaHAIBI KOMMYHUKAIIHH.

3. Mcnonb30BaTh aHAIUTHKY U OOpaTHYIO CBSI3b KJIMEHTOB JJISI aJanTaiiu

4 Apropckas paspaboTka
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MPOAYKTOBBIX JIMHEEK.

4. IlpoBoguth oOydeHHEe TMepcoHanga MO 3PPEKTUBHOMY NPUMEHEHHIO
OpeHANPOBaHHBIX MHCTPYMEHTOB MPHU paboTe ¢ KIMCHTAMHU.

Takum oOpa3zom, rpaMOTHasi WMHTErpanus OpEeHIWPOBAHHBIX PEIICHHA B
MapKETHHTOBYIO CTpAaTeTUI0 ()MHAHCOBBIX OpraHU3alUil MO3BOJSET HE TOJIBKO
YKPENUTh Y3HABAEMOCTh U PEIyTaliio OpeH 1a, HO U CPOPMHUPOBATH JOJITOCPOUHBIE
OTHOILIEHUS C KIIMEHTaMU, 00eCIIeurBasl yCTOMUMBOE KOHKYPEHTHOE IPEUMYILIECTBO
Ha pbIHKE.
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